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Disclaimer 

No Offer or Solicitation 

This presentation is provided for informational purposes only and is not intended to and shall not constitute an offer to sell or the solicitation of an offer to sell or the solicitation of 

an offer to buy any securities of Worldpay, Inc. (“Worldpay” or the “Company”) or a solicitation of any vote of approval, nor shall there be any sale of securities in any jurisdiction 

in which such offer, solicitation or sale would be unlawful prior to registration or qualification under the securities laws of any such jurisdiction. Neither the contents of Worldpay’s 

website, nor the contents of any other website accessible from hyperlinks on such websites, is incorporated herein or forms part of this document. 

Forward-Looking Statements 

This presentation contains forward-looking statements that are subject to risks and uncertainties. All statements other than statements of historical fact or relating to present 

facts or current conditions included in this presentation are forward-looking statements including any statements regarding guidance and statements of a general economic or 

industry specific nature. Forward-looking statements give our current expectations and projections relating to our financial condition, results of operations, guidance, plans, 

objectives, future performance and business. You can identify forward-looking statements by the fact that they do not relate strictly to historical or current facts. These 

statements may include words such as “anticipate,” “estimate,” “expect,” “project,” “plan,” “intend,” “believe,” “will,” “may,” “should,” “can have,” “likely” and other words and terms 

of similar meaning in connection with any discussion of the timing or nature of future operating or financial performance or other events. 

The forward-looking statements contained in this presentation are based on assumptions that we have made in light of our industry experience and our perceptions of historical 

trends, current conditions, expected future developments and other factors we believe are appropriate under the circumstances. As you review and consider information 

presented herein, you should understand that these statements are not guarantees of future performance or results. They depend upon future events and are subject to risks, 

uncertainties (many of which are beyond our control) and assumptions. Although we believe that these forward-looking statements are based on reasonable assumptions, you 

should be aware that many factors could affect our actual future performance or results and cause them to differ materially from those anticipated in the forward-looking 

statements. Certain of these factors and other risks are discussed in the Company's filings with the U.S. Securities and Exchange Commission (the “SEC”) and include, but are 

not limited to: (i) our ability to adapt to developments and change in our industry; (ii) competition; (iii) unauthorized disclosure of data or security breaches; (iv) systems failures or 

interruptions; (v) our ability to expand our market share or enter new markets; (vi) our ability to successfully integrate the businesses of our predecessor companies; (vii) our 

ability to identify and complete acquisitions, joint ventures and partnerships; (viii) failure to comply with applicable requirements of Visa, MasterCard or other payment networks 

or changes in those requirements; (ix) our ability to pass along fee increases; (x) termination of sponsorship or clearing services; (xi) loss of clients or referral partners; (xii) 

reductions in overall consumer, business and government spending; (xiii) fraud by merchants or others; (xiv) changes in foreign currency exchange rates; (xv) a decline in the 

use of credit, debit or prepaid cards; (xvi) consolidation in the banking and retail industries; (xvii) geopolitical, regulatory, tax and business risks associated with our international 

operations; (xviii) the effects of governmental regulation or changes in laws; (xix) outcomes of future litigation or investigations; and (xx) our dual-listings with the NYSE and LSE. 

Should one or more of these risks or uncertainties materialize, or should any of these assumptions prove incorrect, our actual results may vary in material respects from those 

projected in these forward-looking statements. More information on potential factors that could affect the Company’s financial results and performance is included from time to 

time in the “Risk Factors” and “Management’s Discussion and Analysis of Financial Condition and Results of Operations” sections of the Company’s periodic reports filed with 

the SEC, including the Company’s most recently filed Annual Report on Form 10-K and its subsequent filings with the SEC. 

Any forward-looking statement made by us in this presentation speaks only as of the date of this presentation. Factors or events that could cause our actual results to differ may 

emerge from time to time, and it is not possible for us to predict all of them. We undertake no obligation to publicly update any forward-looking statement, whether as a result of 

new information, future developments or otherwise, except as may be required by law. 
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Worldpay, Inc. 
We are a payments innovator 

#1 Cross-border eCommerce2 

#1 Merchant acquirer in US, UK,  

and worldwide1 

Pioneer in US Integrated Payments 

Formed through the 2018 combination  

of Vantiv, Inc. and Worldpay Group plc 

1Based on number of transactions; analysis of data published in The Nilson Report, issues 1095 (September 2016), 1110 (May 2017), and 1127 (March 2018) 
2Illustrative figure based on 2016 pro forma volume for the combined company as compared to select peers 

. 
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Leading Global Payments Technology Company 

• Well-positioned in  

large and deep global 

payments industry 

• Market expansion driven 

by rapid global adoption 

of electronic payments  

• Investing in high-growth 

opportunities: Global  

E-commerce, Integrated 

Payments, B2B 

 

• We make it easy for our 

clients to expand into new 

markets and to simplify 

their back-office 

• Utilizing advanced 

payments technology to 

help our clients increase 

their revenue and 

minimize their costs 

• Our experts develop 

tailored solutions to solve 

our clients’ most complex 

problems  

• Bringing together 

advanced technology at 

each stage of the 

transaction lifecycle 

• At the core of our 

offering is advanced 

data analytics 

• We use machine 

learning to dynamically 

evolve our capabilities 

with every transaction 

 

• High-growth, recurring 

revenue streams 

• Superior operating 

leverage 

• Highly cash generative 

Secular growth 

opportunity 

Powerful client  

value proposition 

We are a payments 

innovator 

Compelling  

financial profile 
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Leader in Large, Global Secular Growth Market 

Leadership positions in US and Europe; strong 
footholds in emerging markets2 

• $20Tn in Global Addressable Volume 
 

$5.2tn 
~7% CAGR 

U.S. &  

Canada 

 

 

$11.4tn 
~12% CAGR 

Europe 
Asia  

Pacific 

 

 

Latin  

America 

 

 

Middle East / Africa 

 

 

$3.0tn 
~9% CAGR 

$0.3tn 
~14% CAGR 

$0.6tn 
~8% CAGR 

‘15 Purchase Volume 

’15-’25 CAGR % 

1 McKinsey & Company; at fixed 2016 $ exchange rates, for the entire time series 
2 The Nilson Report (January 2017, issue 1102), McKinsey & Company 

2011 2012 2013 2014 2015 2016 2017 2021E

North America Latin America Africa Europe Asia-Pacific

Global payments revenue continues to 
accelerate1 

• $2Tn in Global Addressable Revenue 

• 2011-17: 6% CAGR 

• 2017-21: 7% CAGR 

2.25 

1.74 

1.61 
1.54 

1.48 

1.35 
1.27 

1.20 

Payments revenue, 

$ trillion 
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$0.6Tn 

North America 

 

 

Europe 

$0.5Tn 

$1.4Tn 

Rest of World 

Largest Player in Rapidly Expanding Global eCom Market 

Source: eMarketer, McKinsey & Company 

Note: Minor differences may exist due to rounding; Worldpay volume excludes Paymetric 

34% 
Europe 

 

…With Cross-border E-Commerce 

projected to grow at ~25% 

41% 
North America 

 

 

25% 
Rest of the 

World 

 

Scale in North 

America AND 

Europe to serve 

global clients 

 

Unique and sustainable competitive advantages 

Multiple currencies 

and alternate  

payment methods 

Superior 

authorization 

rates 

Leading  

fraud solutions 

Sophisticated capabilies to help clients deal with complexity 

The market expands by more than $300B in addressable  

volume each year 

Global E-commerce Volume ($Tn)2 

Domestic 

Cross border 

2.0  

2015 2020F

~25% 

CAGR 

~14% 

CAGR 

~16% 

CAGR 

4.0 - 4.5 

30% 
20% 24% 

2015 2016 2017

 $186  

 $225  
 $279  

2015 2016 2017

YOY GROWTH: 

(+$39) 
(+$54) 

Worldpay E-commerce Sales Volume ($Bn) 

…Worldpay has consistently grown 

volume in excess of the market  

2x+ 

Global E-Commerce Payments is a  

$3Tn Market, growing in Mid-teens… 

China 

$0.4Tn 
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Expanding Integrated Payments 

Pioneer in integrated payments 

• Established leader in US 

• Unmatched capabilities 

o 1,000+ partners 

o 3,000+ integrations 

o Strong position in attractive SMB 

segment 

• Differentiated products and value-added 

services 

Compelling growth opportunities 

• Reinforce Worldpay’s position as 

partner of choice for US dealers and 

developers 

• Follow existing technology partners  

expanding overseas 

• Deepen UK and European presence  

as demand accelerates 
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Powerful Client Value Proposition 

Tailored 

Solutions 

Global  

Reach 

Innovative 

Technology 

We utilize the most advanced 

payments technology to help our 

clients increase their revenue 

and minimize their costs 

We make it easy for our clients 

to expand into new markets 

and to simplify their back-office 

by consolidating payments 

volume with Worldpay 

Our experts bring data-driven 

insights and develop tailored 

solutions to solve our clients’ 

most complex problems  

Delivering innovation at scale 

We are a Payments Innovator 
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Creating Value Throughout the Transaction Lifecycle 
We are a Payments Innovator 

We bring together advanced 

technology at each stage of the 

transaction lifecycle 

• ACCEPT: We maximize global 

acceptance by integrating software, 

delivering rich omni-channel solutions, 

and creating the ability to accept 126 

currencies across more than 300 

payment methods 

• AUTHORIZE: We increase our clients’ 

revenue and lower their costs 

• SETTLE: We offer multiple funding 

options across many currencies 

• ANALYZE: At the core of our offering is 

advanced data analytics; we use 

machine learning to dynamically evolve 

our capabilities with every transaction 

• SECURITY & FRAUD PREVENTION: 

We surround the transaction with a 

comprehensive suite of security 

products 

 

AUTHORIZE 

Optimize and  

grow the  

enterprise  

Convert sales  

and save money. 

ACCEPT 

Connecting  

to payment  

technology  

Maximize global  

acceptance. 

 

 

ANALYZE 
Interact with  

payment technology  

Gain action-driven insights. 

SETTLE 

Enabling payment 

Pay and get paid your way. 

 



Financial Review 
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Compelling Financial Profile 

Notes: in certain cases, numbers are rounded; assumes ~1.3 GBP to USD exchange rate 
1 Figures shown are pro forma for combined company  
3 Free cash flow defined as Adjusted EBITDA – Capex 

 

• Superior cost structure 

• Industry-leading margin profile  

• Provides ability to drive continued earnings growth 

• Low capex requirements 

• High free cash flow conversion provides flexibility  

to de-lever, deploy capital strategically, and reinvest in  

high-growth areas 

• Capital allocation priority to de-lever to 4x debt to EBITDA, 

invest in organic growth and M&A 

• Recurring transaction fee revenue 

• Stable revenue growth and diverse customer base 

• Resilient business with high visibility and predictability 

• Long-term contracts with high customer retention rates 

• 40% of pro forma revenue from high-growth businesses 

High-growth, 

recurring 

revenue streams 

Significant 

operating 

leverage 

Highly cash 

generative 

Pro Forma 2017 

$3.6bn 
Net Revenue1 

$1.7bn 
Adjusted EBITDA1 

$1.4bn 
Free Cash Flow2 

47% 
Margin1 
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3Q18 Financial Results 

3Q18 Net Revenue Mix 

Technology Solutions 

Merchant Solutions 

Issuer Solutions 

Results1 

Pro Forma 

Results2 

$ in millions except EPS 3Q18 3Q17 Growth 3Q18 3Q17 Growth 

Growth 

 (CC) 

Net Revenue $1,018 $554 84% $1018 $935 9% 9% 

  Technology Solutions $420 $225  87% $420 $360 17% 17% 

  Merchant Solutions $508 $244 108% $508 $487 4% 4% 

  Issuer Solutions $91 $85 6% $91 $87 4% 4% 

Adjusted Net Income $331  $168 97%  $331 $257 

Adjusted Net Income  

per share 
$1.05 $0.90 17% $1.05 NM 

Source: 

1 Prior year includes Vantiv, Inc. results on a stand-alone basis 
2 Assumes Worldpay Group plc acquisition closed January 1, 2017 

NOTE: Totals may not sum due to rounding  

41% 

50% 

9% 
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Integration Update 

Disciplined approach toward achieving 
synergy targets 

 Integration progressing ahead of 
schedule 

 U.S. client migration on-track to be 
completed by mid-2019 

Reiterated cost synergy targets 

 Achieved $14 million in cost synergies 
in 3Q18, total of $36 million YTD 

 Expect to achieve $50 million in cost 
synergies during 2018 

 Expect to achieve $200 million in 
annualized cost synergies by end of 
2020 

 

 

  

Increased confidence in our ability to 

achieve $200 million cost synergies target
1 

 

 

63%  U.S. harmonization 

22%  Corporate overhead 

15%  Technology and operations overlap 

1 Estimated run-rate cost synergies by end of third year post close 
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Capital Allocation Priorities 

Pay Down Debt to below 4x in 

the next 12-18 months 
Reduce debt to ~4x 

Adjusted EBITDA 

Invest for organic growth in 

eCommerce, integrated payments,  

and high-growth segments 

Add capabilities through  

selective M&A  

Repurchase shares and pay-down 

debt 
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Guidance Assumptions 

4Q18 and FY18 Guidance 

• Excludes heritage Worldpay contribution for the dates prior to the 

January 16, 2018 transaction close (i.e. Jan. 1-15, 2018) 

• Combined company guidance is based on an assumed exchange  

rate of U.S. dollar/pound sterling of $1.31 

• $200 million estimated run-rate cost synergies by end of third year  

post close; ~$50 million in cost synergies during 2018 

• Depreciation and amortization excluding intangibles  

of $150-$160 million in 2018 

 

• $310-$320 million in interest expense in 2018 

• Effective tax rate of approximately 13%, including the new company’s 

tax structure and the impact of Tax Reform and Jobs Act of 2017 

• Average diluted adjusted shares outstanding of ~314 million for 4Q  

• Capex of approximately $350 million, equal to ~9% of total revenue 

4Q 2018 Guidance FY 2018 Guidance 

Net Revenue (millions) $1,027 – $1,055 $3,900 – $3,930 

GAAP EPS $0.06 – $0.20 ($0.25) – ($0.09) 

Adjusted EPS $1.05 – $1.10 $3.95 – $4.00 



Appendix 
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Adjusted EBITDA 

Year Ended 

12/31/2013  

Year Ended 

12/31/2014  

Year Ended 

12/31/2015  

Year Ended 

12/31/2016  

Year Ended 

12/31/2017  

Quarter 

Ended 

9/30/2018 

Quarter 

Ended 

9/30/2017 

P
e
r 

1
0
-K

 /
 1

0
-Q

 

EBITDA $518.3 $589.9 $680.0 $802.3 $1,272.8 $403.1 $272.6 

Transition Costs (a) 0.6 0.1 0.0 0.0 0.0 0.0 0.0 

Debt refinancing and hedge term costs (b) 20.0 26.5 0.0 0.0 0.0 0.0 0.0 

Share based compensation  29.7 42.2 30.5 35.9 47.9 42.8 13.6 

Acquisition and Integration Costs (c) 14.5 38.4 62.6 37.6 130.1 47.4 5.1 

Non Operating Income Expense (d) 0.0 (26.7) 31.3 36.2 (432.8) 3.5 (21.2) 

Adjusted EBITDA $583.1 $670.4 $804.4 $912.0 $1,018.0 496.8 $270.1 

C
o

m
p

a
ra

b
il

it
y
 A

d
ju

s
tm

e
n

ts
 

Depreciation and Amortization (e) (60.5) (76.5) (85.5) (79.2) (100.6) (39.4) (27.2) 

Interest Expense (f) (40.9) (79.7) (105.7) (109.5) (140.7) (75.2) (38.5) 

Adjusted Tax Expense (g) (161.1) (141.2) (162.6) (184.2) (133.8) (50.9) (35.9) 

JV Non-Controlling Interest (h) 0.0 (0.6) (1.5) (1.2) (1.8) (0.5) (0.5) 

Adjusted Net Income $320.5 $372.4 $449.1 $537.8 $641.1 $330.8 168.0 

Adjusted Shares Outstanding 206.0 199.2 200.9 197.2 190.1 313.9 186.5 

Adjusted Net Income Per Share $1.56 $1.87 $2.24 $2.73 $3.37 $1.05 $0.90 
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Worldpay’s Non-GAAP Reconciliation 

a) Transition costs include costs associated with our separation transaction from Fifth Third Bank, including costs incurred for our human resources, finance, marketing and 
legal functions and severance costs; consulting fees related to non-recurring transition projects; expenses related to various strategic and separation initiatives; depreciation 
and amortization charged to us by Fifth Third Bank under our transition services agreement; and compensation costs related to payouts of a one-time signing bonus to former 
Fifth Third Bank employees transferred to us as part of our transition deferred compensation plan.  

b) Primarily includes non-operating expenses incurred with the refinancing of our debt in May 2011, March 2012, May 2013, June 2014, and October 2016  
as well costs associated with the early termination of our interest rate swaps in March 2012.  

c) Represents acquisition and integration costs incurred in connection with our acquisitions, charges related to employee termination benefits and other transition activities. 
Included in Transition, acquisition and integration costs for the year ended December 31, 2017, is a charge of $41.5 million to G&A related to a settlement agreement 
stemming from legacy litigation of an acquired company.  

d) Non-operating expense during the three months ended June 30, 2018 primarily consists of expenses relating to the Company’s financing arrangements entered into in 
connection with the Legacy Worldpay acquisition, repricing of the Company’s debt in June 2018 and the change in fair value of the Mercury tax receivable agreement 
(“TRA”), partially offset by a gain on the settlement of a deal contingent forward entered into in connection with the Company’s acquisition of Legacy Worldpay. Non-operating 
expenses for the three months ended June 30, 2017 primarily relates to the change in fair value of the Mercury TRA. 

e) For periods prior to 2012, amounts represent depreciation expense associated with the company’s property and equipment, assuming that the company’s property and 
equipment at December 31, 2011 was in place on January 1, 2009. For periods subsequent to 2011, amounts represent the company’s depreciation and amortization 
expense adjusted to exclude amortization of intangible assets acquired through business combinations and customer portfolio and related asset acquisitions. The twelve 
months ended December 31, 2014 also includes the write-down of a trade name of $34.3 million. 

f) For periods prior to 2012, amounts represent interest expense associated with the company’s level of debt, assuming the level of debt and applicable  
terms at December 31, 2011 was outstanding on January 1, 2009. 

g) Represents adjustments to income tax expense to reflect an effective tax rate of 19.8% for 2018, 34.0% for 2017, 36% for 2016 and 2015, 36.5% for 2014 and 38.5% for  
all other periods presented, assuming the conversion of the Class B units of Vantiv Holding into shares of Class A common stock, including the tax effect 
of the adjustments described above.  

h) Represents the non-controlling interest, net of adjusted income tax expense, associated with a consolidated joint venture formed in May 2014. 
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